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The real way companies are valued—and how to improve your company’s value
Michael Jacobs

What My Family Wished | Knew Before Selling My Business
Eric Dunavant, Pardiem

The Sellers Journey: Navigating the emotional journey of Selling
Curt Cyliax, Strategic Exit Advisors with Denise Logan, Chase What Matters

How can you trust who to sell your company to and why it matters?
Michael Arrieta, Garden City

How to Sell Your Business by Building an Ownership Ladder
Bill Heestand

ELIMINATING THE GAP: 10 Value Drivers to Grow Your Business
Peter Racen, Racen Wealth Management and Laura Burkemper, The Catalyst Center

How do | prepare my people for an exit?
Brandt Handley, ROl Executive Search

Increasing the value of your business by accelerating your customer’s buying journey.
David Meyer, Spoke Marketing

Navigating the Messy Middle
Clint Fiore, Texas Business Buyers

10 Business Ratios any Business Owner Should Know
Terry Lammers, Innovative Business Advisors

Pre-Transaction Planning
Scott Wood, True North Advisors

Sell-Side M&A Preparation’s Missing Ingredient
Hagen Rogers, Watermark Advisors




Navigating the S-Curve to Enhance Your Business Multiple to Achieve the Desired Exit
Transaction with no Regrets
Matt Gilbert, GaP Advisors

The Generous Business.: How Families are Using their Business as an Engine for
Generosity
Jeanne McMains, National Christian Foundation

The Ups and Downs of a Transaction
William Norvell

2020

Wealth Giving Strategies Every Business Owner Should Know
Layne Hoeckema, Ron Blue Trust and Michael King, National Christian Foundation

How Much is Your Business Worth? How to Value Your Business
Clint Fiore, Texas Business Buyers

Stewardship of Your Business [egacy
Jeff Rogers, Stewardship Legacy Coaching

7 Steps to A Successful Exit
Curt Cyliax, Strategic Exit Advisors

Business Owners in Transition
Jeff Thomas, Archetype Wealth Partners

Finish Big: How Great Entrepreneurs Exit Their Companies on Top
Dr. Allie Taylor with Bo Burlingham

Learn the Industry Terms: Selling your Business 107
Clint Park, Ronald Blue Trust

4 Steps to Follow to Transition Well
Jim Nooney, Nooney Controls and Steve Hayes, The Human Capital Group

3 Steps to Making Your Business Bankable
Hagen Rogers, Watermark Advisors

The Documents you Need to Sell Your Business
Ben Keller

5 Ways to Improve Your Valuation
John Kelly




How to Lockdown Capital Gains Rates Through An ESOP
Brandt Brereton, Brereton-Hanley

Systematizing Corporate Giving
Lindsay Matush of Vario Consulting

2020 Lunch With Leaders

Navigating Uncertainty. Battle Tested Advice in Uncertain Times
Peer Advisors: Dennis Cagan & Kevin Arner

Lending/Liquidity Options: Sources of Capital in the New Reality
Steve Denny, Brent Burgess, Will Davis

M&A Outlook in the New Reality
Hagen Rogers, Watermark Advisors and Michael Jacobs, Jacobs Capital

Navigating Uncertainty. Battle Tested Advice in Uncertain Times
Dave Dunkel, Kforce Michael Blatz, VIP Cinema Seating

Lending/Liquidity Options: Sources of Capital in the New Reality
Doug McDonald and Brant Frost IV

M&A Outlook in the New Reality
Brandt Brereton and Andy Limes

2019

Selling your Business 101: The nuts and bolts of process, language, and org structures
Andy Limes, SDR Ventures

Demystifying Private Equity
Adam Code, Promus Equity; Martin Myers - Trelus; Luke Roush - Sovereign Capital; William
Norvell - Sovereign Capital; Dr. Allie Taylor (Moderator)

Boards: Advisory, Fiduciary, and Governance
Dennis Cagan, Caganco, Inc,

The Art and Science of Courting Investors
Jim Millar, CVG Advisors and Andrew Clark, Wherewithal.co

Ongoing Stewardship Strategies: The responsible transfer of MOM (Management,
Ownership, & Money)
Michael King - NCF Giving and Clint Park, Ron Blue Trust with Dr. Allie Taylor, OrangeKiwi




Building the SSM.A.R.T. Transition Team (Replay)
Dr. Allie Taylor, OrangeKiwi

Ups & Downs of ESOP: Come explore the pros and cons of ESOP
Brandt Brereton, Brereton-Hanley, Tom Mallon (C12 member sold to ESOP) and Kris den
Besten (C12 member sold to ESOP)

3 Things you should know about Family Succession Planning
Dr. Allie Taylor, OrangeKiwi (Moderator) and Chris Seeger and Travis Seeger

Transition & People: The Soft Stuff is Hard
Amy Gwin

“I don’t know what | don’t know”- 15 Things Your Advisors Want you to Know
Dr. Allie Taylor, Peter Racen, Michael Jacobs, Daniel Sohn and Joel Crouch

Death is a VALID Exit Strategy - How to Protect Your Family
Dr. Allie Taylor and Eric Dunavant, Paradiem

2018
Building the SM.A.R.T. Transition Team
Allie Taylor, OrangeKiwi

Scaling Up. Deciding Between Growing Organically or Taking Growth Capital
Andy Limes, SDR Ventures, Bill Blezard, Packaging Technology Group, Dr. Allie Taylor,
Orange Kiwi and Martin Myers, Trelus




